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Year-end Nov 2014E 2015E 2016E 2017E  Key Data  

Revenue (£000s) 660  2,552  5,212  8,810  
 Rating (12 month) BUY* 

EBITDA (£000s) -815  69  1,579  3,656  
 Price Target 45p 

Adj. Pre-tax Profit (£000s) -825  67  1,585  3,660  
 Ticker TEK.L 

Adj. EPS (p) -3.7 0.3 5.7 12.9 
 Shares in issue 22.5m 

DPS (p) 0.0 0.0 0.0 0.0 
 Market cap £5.6m 

Net Cash/(Debt) (£000s) 630 432 1,367 3,681 
 12-mth price range N/A 

P/E (x) NEG 82.6 4.1 1.9 
 Net cash (FY14e) £0.6m 

EV/EBITDA (x) NEG 74.0 2.7 0.5 
 Next event  Interims (Aug) 

SOURCE: Northland Capital Partners Limited estimates                          #Priced at market close, 28th May 2014 

*Northland Capital Partners Limited is the Nominated Advisor and Broker to Tekcapital plc and therefore this 

information should be viewed as Marketing Material. 

 

Tekcapital has developed an innovative approach to technology transfer that 

enables companies to identify, review and acquire new intellectual property (IP) 

from the world’s major research institutions in a cost-effective manner. Rather than 

acting on behalf of universities looking to commercialise IP (technology-push), 

Tekcapital represents acquiring companies (market-pull) and only selects IP that is 

immediately available for acquisition. Externally generated IP represents a strong 

area of investment as corporates look to maintain a competitive edge through 

innovation but also defend their businesses in the face of increased patent 

litigation. The management team has considerable experience and expertise in 

technology transfer and has enjoyed good initial traction with a commercial model 

that combines subscription and transaction-based revenue. Tekcapital successfully 

raised £2m through an AIM IPO in April to expand its sales and marketing team and 

scale operations. We initiate coverage with a BUY rating and 45p price target. 

 

 Innovation demand: The rate of innovation is increasing and there is a general shift 

to draw on innovation from external sources, such as universities. This reflects the 

realisation that such organisations hold substantial untapped external resources but 

also the reduction by corporates of their own in-house research capabilities. There 

has also been a large increase in the level of patent litigation. The Tekcapital 

service enables corporates to secure additional IP and associated patents to 

provide a stronger defence against potential infringement claims. 

 Strength of management & advisory board: Tekcapital’s senior management has 

transacted more than 400 technology transfers. The strong executive team is 

supplemented by a well-regarded board that is able to open numerous doors. 

Tekcapital has also recruited a prestigious scientific advisory board to review 

potential IP acquisition candidates. This transaction track record and advisory 

board differentiates the Tekcapital service offering.  

 Valuation: A peer-group based valuation suggests a medium term target range of 

£10.2m to £12.8m. We initiate with a BUY rating and 45p price target. 

COMPANY DESCRIPTION 

Intellectual Property (IP) services 

business that enables companies to 

identify, review and acquire new 

discoveries and IP from the world’s 

major research institutions to advance 

their businesses. 

CONTACTS 

ANALYST 

David Johnson  +44 (0)20 7382 1130 
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GENERAL 
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F: +44 (0)20 7382 1101 

STX: 72222 

E: info@northlandcp.co.uk 

Website: www.northlandcp.co.uk 
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INVESTMENT APPRAISAL 

Tekcapital has developed an innovative service that enables companies to 

identify and acquire new discoveries, IP and associated patents from the world’s 

major research institutions (>3,300) in 160 countries. This will enable companies to 

remain competitive, while protecting their products and services, by identifying 

and securing new relevant IP. The service also facilitates the commercialisation of 

the IP generated by universities.  

The rate of innovation is increasing and there is a general shift to source 

innovation from external sources, such as universities and research institutions. This 

reflects the realisation that such organisations hold substantial untapped external 

resources but also that corporates’ own in-house research capabilities have been 

reduced. The Tekcapital service enables clients to identify and acquire 

proprietary IP that is relevant for their respective businesses in order to offer new 

products, or enhance existing products.  

Second, there has been a substantial increase in the level of patent litigation. The 

Tekcapital service enables corporates to secure additional IP and associated 

patents and thereby provide for a stronger defence against potential 

infringement claims. Governments are also encouraging the development of IP 

through tax incentives such as the Patent Box in the UK. 

Finally, there is considerable pressure on universities and research institutions to 

commercialise the IP that they are generating. Currently only a relatively small 

percentage of such IP is commercialised. Tekcapital works with the technology 

transfer offices to accelerate the process.  

Unlike traditional technology transfer businesses and incubators, Tekcapital is 

retained by the acquiring company rather than acting on behalf of the 

technology owner. This demand-pull rather than supply-push model should speed 

up and de-risk the commercialisation of IP as Tekcapital represents a buyer with a 

specific need rather than a seller that has IP looking for a market.  

Second, Tekcapital differentiates itself from other intermediaries as it is identifying 

technologies that are immediately available for purchase or license. This 

encompasses IP at various stages of development (disclosures, pending 

applications and where patents have been issued). Finally, Tekcapital is not 

seeking to create spin out businesses based on IP but rather transfer IP into 

existing businesses that have the necessary resources to commercialise it. 

Tekcapital significantly reduces the costs and risks associated with IP discovery 

and acquisition for its clients by effectively outsourcing the process and making it 

easier and more efficient. Clients also gain insight into the current research 

projects that are relevant to them. 

Tekcapital derives its revenues through a monthly subscription for each area of 

technological interest as well as a success fee paid per technology transfer. It 

may take part of the success fee in equity in the acquiring business. 
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The company has assembled a strong board and management team that has 

considerable experience in effecting technology transfers and strong links into 

academia. It has also recruited a scientific advisory board of experts (currently 

31) who evaluate the IP that has been identified for potential acquisition. It has 

gained good initial commercial traction with the proposition with seven current 

subscribers across a number of industries and ongoing contract negotiations with 

a large number of potential clients. 

Tekcapital raised £2.0m (gross) in a placing and IPO on AIM in April at 25p/share 

in order to expand its sales and marketing function and to fund working capital 

as it grows its subscriber base (Table 1). The IPO has also served to raise 

Tekcapital’s profile with its clients and the universities and research institutions and 

management reports an increase in inbound enquiries since listing. 

Since coming to market in April, Tekcapital has expanded its team with the 

appointment of a Managing Director of Technology Transfer (Physical Sciences 

and Low Carbon Technologies), a Director of Client Services (California) and a 

Senior Vice President of Business Development. It has opened offices in Miami (to 

coordinate its US operations) and Singapore (to support client acquisition and 

marketing activities in the Far East). Finally, Tekcapital has added six experts to its 

scientific advisory board covering electrochemistry, new materials, batteries and 

other clean and low carbon technologies; and molecular sciences and nano-

technology. 

TABLE 1: USE OF PROCEEDS 

Use of proceeds £000s 

Expansion of sales & marketing 950 

Technology algorithms & indexing 50 

Recruitment of additional support staff 250 

General working capital purposes 250 

IPO costs 500 

Total 2,000 

SOURCE: Company 

Employing a peer-group based valuation technique suggests a medium term 

target valuation range of £10.2m to £12.8m, equivalent to 45p to 57p per share, 

applying a PER multiple range to the FY16 PAT forecast. On top of this is the 

potential uplift on the sales of any equity stakes that the company takes in lieu of 

transaction fees, although there would be a related hit to revenue and 

profitability. We initiate coverage with a BUY rating and 45p price target. 
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THE TEKCAPITAL SERVICE 

Most corporates have tried to acquire and license university technologies with 

limited success. Corporates typically find it difficult to deal with universities in a 

timely and cost-efficient manner. The Tekcapital management has had 

considerable success in technology transfers having completed more than 400 in 

previous engagements. The service it is offering is more effective and less 

expensive than building an in-house, university IP acquisition team. 

FIGURE 1: TEKCAPITAL PROCESS 

 

SOURCE: Company 

Tekcapital works closely with its customers to identify specific technology 

requirements and build a search profile. Tekcapital has developed a proprietary 

search engine to identify high probability IP acquisition opportunities. Although 

the data relating to the innovative IP is available via generic search engines, such 

as Google, or patent search engines, such as Thomson Reuters, refining the 

search universe and delimiting the results with Tekcapital’s search engine 

provides a more relevant and qualified list of IP candidates that are available for 

acquisition.  

The company’s search engine technology has broad coverage across sectors 

that include biotechnology; pharmaceuticals; manufacturing; medical devices; 

telecoms; software; semiconductors; automotive; aerospace; nutraceuticals; 

materials technology and alternative energy technology. 

It is estimated that more than 80% of the world’s peer-reviewed, published 

academic research is produced by c. 3,300 research institutions and universities in 

more than 160 countries throughout the world with c. 100k patent applications 

filed each year by major universities and research institutions. Tekcapital sources 

IP acquisition candidates from all of these institutions. 
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After the search process is completed, the list of potential IP candidates is 

forwarded to a member (or members) of its panel of expert science advisors for 

their review of the viability and potential route for commercialisation. The panel 

currently comprises 31 individuals from a range of academic and professional 

backgrounds and across a number of disciplines (three of whom are members of 

the management team). Widely regarded as experts in their respective fields, the 

panel provides an additional layer of critical review to the search process; saving 

time and de-risking IP acquisition. 

TABLE 2: TEKCAPITAL SCIENTIFIC ADVISORY BOARD 
 

LIFE SCIENCES, PHARMACEUTICALS, 
MEDICAL DEVICES AND 
NUTRACEUTICALS 

ELECTRONICS, SOFTWARE & OPTICS MATERIALS SCIENCE, MECHANICAL 
ENGINEERING, BIOMECHANICS, ENERGY 
& MINING, ALTERNATIVE ENERGY 

DR. JOHN W. ELLING 
Biotech Entrepreneur 
Acoustic Biosystems Inc, Mesa Tech 
International Inc, Acoustic Cytometry Systems, 
Integrated Genomics 

DR. SHASHANKA ASHILI 
Optical science, electronics, microfluids, medical 
devices and embedded systems 
Previously at Arizona State and University of 
Missouri  

DR. CLIFFORD M. GROSS 
Biomechanics and ergonomics 
Tekcapital 

DR. RICHARD R. MATNER 
Molecular biology, protein chemistry, medical 
devices & food safety. 
Roswell Park Cancer Institute 
Tekcapital 

PROFESSOR PAUL NEWMAN 
Information Engineering, Software &Robotics 
University of Oxford 

DR. FRED ALLEN 
Materials science, surface chemistry, and 
crystallography applied to catalysis, energy 
storage and corrosion. 
NEI Corporation 

DR. VIVEK RAMAKRISHNAN 
Computational Biophysics and Electrophysiology, 
Business Development Manager 
Intellectual Ventures 

DR. FATIH PORIKLI 
Distinguished Research Scientist, Video analysis 
Mitsubishi Electric Research Labs 

DR. TYLER ELLIS 
Nuclear Engineering 
Previously at TerraPower 
Ellis Engineering 

PROFESSOR SHELDON GREER 
Computational Biology, Medical Imaging 
University of Oxford 

BARRY SCHRAGER 
Expert in data security and system software 
design development  
Northwestern University 

PROFESSOR CHANG-HO KIM 
Mechanical Engineering 
Korean Institute of Science & Technology 

DR. JED JOHNSON 
Nanotechnology and bioengineering 
Nanofiber Solutions 

MUKESH SHARMA 
Expert in cloud computing and Big Data 
Canopy 

DR. THEOPHILE YAMEOGO 
Mining engineer, Manager of mining operations 
Accenture 

PROFESSOR DAVID GAVAGAN 
Computational Biology, Medical Imaging 
University of Oxford 

DISTINGUISHED PROFESSOR JERRY WOODALL 
Electric and Computer Engineering, Inventor of 
the red LED and recipient of the US Technology 
Medal 
University of California at David 

PROFESSOR JOSEPH D. BEN-DAK 
Low carbon and alternative technologies 
UN Principal Advisor to the Secretary General 
(Science and Technology) 

PROFESSOR ROBERT MILLER, M.D. 
Radiological Medical Physics 
Mayo Clinic, University of Kentucky 

 PROF. PETER EDWARDS 
Inorganic Chemistry, photovoltaic devices, 
semiconductors 
University of Oxford 

PROFESSOR CHAS BOUNTRA 
Translational Medicine, Drug Discovery 
University of Oxford 

CHEMISTRY IRINA SEREBRENNIKOVA 
Electrochemistry, Materials and Batteries 

DR. SAMUEL THEVASAGAYAM 
Pharmaceuticals SPO Animal Health 
Bill & Melinda Gates Foundation  

JACOB W. MACZUGA 
Specialist in Bio-Chemical Engineering, 
Academic Enterprise Partners 

JOHN TAO 
Combustion Technologies with particular 
expertise in gas separations, coal conversion and 
biofuels 

 MICHAEL MARTELLA 
Chemical Engineer, General Manager 
Anergy Limited 

ANDRIS ABELE 
Clean Tech Executive. 
Institute for Technology Advancement, 
University of California and Tech Compass 

 PROFESSOR GEORGE R. NEWKOME 
Chemistry & Polymer Science, President & CEO 
University of Akron Research Foundation 

CHARLES BRUMLIK 
Alternative Energy, New Materials and 
Intellectual Property Assessment 

  ROBERT BENSON 
Molecular Sciences and Nano-Technology 
South Shaker Associates 

  JERAL ALAN COLE 
Advanced energy technologies, fuel cells, 
combustion engineering, air quality 
GE Energy and Environmental Research Corp 

SOURCE: Company  

Advisory panel 

provides time saving 
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Recently, Tekcapital appointed six members to its Scientific Advisory Board. These 

appointments covered the areas of: Electrochemistry, New Materials and 

Batteries; Combustion Technologies with particular expertise in gas separations, 

coal conversion and biofuels; Energy, Alternative Energy, Cleantech, New 

Materials and Intellectual Property Assessment; Low Carbon Technologies; 

Molecular Sciences and Nano-technology; and Advanced energy technologies, 

fuel cells, combustion engineering, air quality. The additions reflect the interest 

from corporates in acquiring innovative technologies in these sectors. 

Tekcapital provides monthly advisory reports with details of the ‘top ten’ IP 

candidates available for acquisition that may be of interest to the client. The 

monthly reports include detailed descriptions, key benefits and potential 

applications of the available technology, together with its development and 

patent status plus a brief biography of the individual that has researched and 

created the IP. 

Once potentially interesting IP is identified, Tekcapital acts as the intermediary 

between its client and the university or research institution. The senior 

management of Tekcapital have effected a considerable number of technology 

transfers and hence believe they can significantly reduce the time involved in the 

transfer process (in comparison to direct negotiation between corporate and 

institution) and increase efficiency. While the client carries out its due diligence 

on the IP, Tekcapital is responsible for negotiating the acquisition price as well as 

preparing the transfer documentation. 

Tekcapital generates revenue from the monthly retainer fees per technology 

area from clients and success fees paid with each successful technology transfer. 

Success fees are charged on completion of a technology transfer transaction 

and charged at varying rates, depending on the value of the IP transferred and 

the complexity of the transaction. Tekcapital will consider taking part/all of the 

success fee in equity in the acquiring business. 

Management estimates that it will take around six months from engagement to 

the closing of a first transaction as clients get calibrated to the range of 

technologies available for acquisition. It also estimates that the transaction 

process will be reduced to around six weeks from the three to four months that 

transfers currently take when negotiated directly. 

ROUTES TO MARKET 

Tekcapital has two routes to market for marketing its services: direct and indirect. 

The Tekcapital sales team has attended numerous conferences (including the 

Livingston Securities Healthcare Summit and Nanotechnology Conference (US), 

Chief Innovation Officer Summit (London), the Wall Street Investment Conference 

(US), the Sidoti Semi-Annual Microcap Conference (US) and the Biotech 

Showcase 2014 Conference (US), and the BIO-Europe Spring Conference (Italy)) 

in order to raise the profile of the company in its target sectors. It is scheduled to 

attend a number of conferences over the balance of this year. 

Second, Tekcapital is developing strategic relationships with various IP service 

and consulting groups and professional intermediaries (lawyers, accountants and 

PR), in order to accelerate sales and effect introductions to IP acquisitive 

companies.  

Tekcapital acts as 

intermediary in transfer 

process 

Accelerated transfer 

process 

Direct and indirect 

sales model 
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For example, in April, Tekcapital announced a partnership with accountants Blick 

Rothenberg and Cleveland, a firm of intellectual property experts, to enable UK 

companies to benefit from the Patent Box tax law. Tekcapital will assist clients in 

the sourcing and acquisition of relevant external patent rights, Blick Rothenberg 

will support clients in analysing the profits arising from patent rights that will benefit 

from lower taxes and Cleveland will help in determining the applicability of 

patents to product/service lines. 

Part of the funds raised is being used to expand the direct sales team. It will also 

augment its European and US conference participation with hosted webinars, 

increased web advertising on Google Patents and other select search engine 

sites. Tekcapital has identified an initial target market comprising 2,000 UK and 

4,000 North American IP acquisitive technology firms. 

TABLE 3: COMMERCIAL SUCCESS TO DATE – SAMPLE SUBSCRIBERS 

 Company Industry 

1 
Leading NYSE Quoted Electronics 

Component Company 
Electronics 

2 
Leading Private UK Pharmaceutical 

Company  
Pharmaceuticals 

3 Medical Products Venture Fund Surgical robotics and drug therapies 

4 
Leading Private UK Cloud Computing 

Company 
Cloud computing 

5 
OTC Quoted Sugar Substitute 

Developer  
Developing sugar substitutes 

SOURCE: Company 

Seven clients have been secured to date and contracts are pending with a large 

number of other potential candidates in the cloud computing, civil engineering, 

food additives, life sciences, power electronics, pharmaceuticals, data security, 

non-woven fabrics and advanced music technology sectors. 

In May, it announced the appointment of a Director of Client Services (California) 

and a Senior Vice President of Business Development (New York).   
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GROWTH DRIVERS 

There are numerous factors driving interest in the acquisition of Intellectual 

Property. 

INNOVATION 

As the pace of innovation in technology accelerates, companies are becoming 

increasingly reliant on the invigoration of products and services in order to retain 

a competitive edge. Historically, companies have been restrictively insular in their 

approach to seeking new ideas – the ‘not invented here’ syndrome. But there is 

an increasing realisation that it is neither possible nor cost-effective to fulfil all 

development requirements in-house, forcing corporates to seek external sources. 

Universities have long been at the forefront of the research domain, and creating 

a link between these institutions and corporates is mutually beneficial. 

The shift towards externally sourced innovation also reflects frustration with in-

house research. Invention is unpredictable and most research projects, whether 

corporate or university based, do not work. Research timelines are also long and 

often require large capital investments. As a result, most companies significantly 

reduced in-house R&D funding during the economic downturn and are looking 

for alternative strategies to bolster new product pipelines and enhance existing 

offerings cost-effectively. 

Open innovation is a corporate strategy to broaden research capabilities to 

include external sources of intellectual property that is created and available for 

acquisition. Tekcapital’s management have dubbed this ‘Expert Crowdsourcing’ 

- the aggregation of existing new solutions from a crowd that consists of experts in 

a particular field from universities and government research centres. This 

represents a similar but more targeted approach than Crowdsourcing that has 

proved beneficial for consumer-facing incremental product improvements. 

Expert Crowdsourcing will provide an organisation with a robust pipeline of new 

discoveries and an insight on the new discoveries in their space, but it is often not 

sufficient to augment in-house R&D in a continuous manner. To achieve this it is 

necessary to inject two additional layers of expertise: objective external 

technology review and university-centric transaction experience. The first de-risks 

the IP candidates under consideration and the second reduces the time and 

expense needed for the acquisition or license of new technologies. Expert 

Crowdsourcing is therefore an amalgam of social networking coupled with 

domain expertise and transaction experience. Tekcapital brings these additional 

layers of expertise. 

PATENT FILING AND LITIGATION GROWTH 

There has been an exponential increase in interest in securing patents and patent 

infringement lawsuits over the past few years. The rise in litigation has been 

notable for both the increased number of cases but also the scale of damages 

awards. 

In 2012, the number of patent lawsuits filed spiked by almost 30% to more than 

5,000 in the US and there was a record number of lawsuits filed in 2013. Prior to 

2012, only three patent infringement damages awards exceeded the $1bn level. 

In 2012 alone, three cases resulted in initial awards of $1bn or more. 

Innovation to retain a 

competitive edge 

Shift to externally 

sourced innovation 

Expert Crowdsourcing 
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Part of the volume increase is attributed to the impact of the 2011 America 

Invests Act (AIA) that constrained the number of defendants that could be 

named in the same lawsuit, the ‘anti-joinder’ provision. As a result, there was a 

large decline in the number of defendants per case (>40%).  

ANDA litigation, where a generic drug manufacturer files with the Food and Drug 

Administration (FDA) an ANDA paragraph IV certification challenging a brand 

drug manufacturer’s patent, has also been rising, contributing to the overall 

increase in patent litigation. 

Allowing for these factors, there has still been a substantial increase in the 

underlying level of patent lawsuit activity over the past couple of years and there 

is no reason to assume a fall-off in activity. 

The number of patents granted by the United States Patent and Trademark Office 

(USPTO) has also seen continued significant growth. Since 1991, there has been a 

5% CAGR with an 11% increase in 2012 over 2011 to 270,258. There is a high level 

of correlation between patent cases filed and patents granted – a 7% CAGR of 

patent actions filed since 1991 with a 29% increase in 2012 over 2011. 

Worldwide more than two million patent applications are filed per annum with 

1.87m filed at five Patent Offices (Europe, Japan, Korea, China and the US). There 

has been substantial growth in China over the past few years whilst Europe has 

seen a reasonable recovery. 

China has made a substantial investment in the IP space with the aim of deriving 

≥60% of its economic growth from technological progress by 2020. The number of 

patents granted to and total citations of journal articles by Chinese nationals are 

expected to be ranked among the top five in the world. (Source: National 

Medium and Long-term Program for Science and Technology Development (STD) 

2006–2020). 

This concerted effort means that China is almost certain to become the world’s 

largest customer for technology transfers both domestically and internationally as 

it looks to enhance its R&D, increase its Total Factor Productivity and maintain an 

innovative corporate base for continued GDP expansion and employment. This 

will drive demand for the global tech transfer market.  

But there is also likely to be a lag before China becomes the leader in new 

technology development, given the comprehensive US university network and 

well established tech transfer industry. China has now matched the US in terms of 

the number of patent filings but many Chinese patents are design or utility 

patents (with 10 year terms) as opposed to more fundamental innovation patents 

(with 20 year terms).  

In 2012, there was a 6.6% increase in overall PCT applications, the unified 

procedure for filing patent applications to protect inventions in each of the 

contracting states (Source: WIPO).   
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CHART 1: TREND IN PCT APPLICATIONS 

  

SOURCE: WIPO. 2012 data includes provisional WIPO data. 

CHART 2: GROWTH IN PATENT GRANTS AND PATENT CASES 

 

As Warren Buffett put it “In business, I look for economic castles protected by 

unbreachable ‘moats’”. Intellectual Property and associated patents represent 

part of a company’s competitive advantage, or moat, alongside a well-known 

brand name, pricing power and market share in order to protect profit margins.  

The concern about patents and litigation has also driven a number of IP-oriented 

acquisitions: e.g. the Apple/Blackberry/Microsoft purchase of 6,000 Nortel 

patents; Google’s acquisition of Motorola Mobility; and Qualcomm’s acquisition 

of patents from HP. 
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TABLE 4: SAMPLE PATENT AND PATENT APPLICATION ACQUISITIONS 

Transaction Year No. patents 

(issued & 

applied) 

Total 

consideration 

($m) 

Implied price 

per patent 

($000s) 

Comment 

Novell disposes of patent 

portfolio 2010 882 450 510  

Google acquires Motorola 

Mobility 2011 24,500 12,500 510 

Subsequently disposed of acquired hardware 

businesses that substantially reduced implied 

price per patent 

Microsoft/RIM/Apple acquires 

Nortel portfolio 2011 6,000 4,500 750  

Microsoft acquires AOL’s 

portfolio 2012 800 960 1,200 

Microsoft also pays $100m to license 300 

remaining patents 

Samsung acquires wireless 

handset patents from CSR 2012 21 31 1,476  

Intel acquires patents and 

applications, and software 

from RealNetworks 
2012 360 120 333  

Intel acquires patents & 

applications from InterDigital 2012 1,700 375 220  

TQ Delta acquires DSL patents 

from Aware 2012 30 16 533  

Consortium (including Apple, 

Google, Facebook & Samsung) 

acquires Eastman Kodak 

portfolio 

2013 1,100 525 477 

Part of Kodak’s process to emerge from 

bankruptcy 

Qualcomm acquires handheld 

patents (Palm, iPaq and 

Bitfone) from Hp 
2014 2,400 Not disclosed  

Lenovo acquires mobile 

technology patents from NSC 2014 3,800 Not disclosed  

SOURCE: Northland Capital Partners Limited  

The increased patent activity has created a buoyant market for patent search 

firms, such as Thomson Reuters (Derwent and Questel Orbit) and LexisNexis (part 

of Reed Elsevier), patent translation services (including RWS – RWS.L) and patent 

lawyers (Murgitroyd – MUR.L). Although these companies are not direct 

competitors to Tekcapital, there are parallels in the business models they employ 

as service providers. 

PATENT BOXES 

Governments are encouraging companies to invest in protecting their Intellectual 

Property. Numerous countries have implemented so-called Patent Box regulations 

to encourage innovation through the reduction of corporate taxes on profits that 

result from patented discoveries.  

In the UK, the Patent Box Law became effective from 1st April 2013. This reduces 

UK corporate income tax to a minimum of 10% on profits from revenue derived 

from patented products and services. Crucially, this can be applied to revenue 

on patents that have been acquired rather than those purely developed in-

Reduced tax regimes 

UK Patent Box Law 

reduces income tax to 

minimum 10% 
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house. The reduced tax rate is also immediate compared with previous tax 

breaks associated with R&D, such as R&D tax credits, where the company has 

had to apply retrospectively. 

TABLE 5: SAMPLE EU PATENT BOX REGIMES 

SOURCE: PwC 

TECHNOLOGY TRANSFER 

Technology transfer is the process of transferring skills, knowledge, technologies, 

methods of manufacturing, samples of manufacturing and facilities among 

governments or universities and other institutions to ensure developments are 

accessible to a wider range of users. 

The technology transfer industry is relatively immature, with the major actors being 

the research universities themselves. A few commercial enterprises have been 

established outside the university systems to facilitate transactions.  
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Listed players (e.g. IP Group (IPO.L) and Imperial Innovations (IVO.L)) have sought 

to establish close working relationships with a relatively small number of 

universities and develop IP using an early-stage venture model with a particular 

focus or in a pre-specified technology area. They typically look to develop and 

commercialise the acquired IP through a standalone company. 

Larger and more sophisticated IP acquisitive companies undertake some in-

house technology sourcing activities. However, Tekcapital’s management 

believes its services offer a more cost effective solution. It will also provide 

additional bandwidth for sourcing technologies. Finally, Tekcapital will 

complement the existing activities of the technology transfer offices of universities 

and research institutes. 

A university’s Office of Technology Transfer (TTO, Tech Transfer or TechXfer) is 

dedicated to identifying research that has potential commercial interest and 

strategies for how to exploit it. A research result may be of scientific and 

commercial interest but patents are usually only issued for practical processes 

and hence someone needs to come up with a specific practical process. 

There are numerous ways to exploit research commercially: licensing agreements; 

joint ventures; and partnerships to share the risks and rewards. Other corporate 

vehicles e.g. spin-outs, are used where the institution does not have the necessary 

wherewithal to develop a new technology.  

Academic and research institutions engage in technology transfer for various 

reasons, such as: 

 Recognition for discoveries made at the institution 

 Compliance with federal regulations 

 Attraction and retention of talented faculty members 

 Local economic development 

 Attraction of corporate research support 

 Government funding based on research output 

 Licensing revenue to support further research and education 

Governments have sought to encourage academics to publish their research 

work. For example in the US, the Bayh-Dole Act (1980) enabled a university and 

the researcher to retain title to inventions made using federal research funding 

rather than the federal government taking titles to all such inventions and 

licensing them on a non-exclusive basis. In 2000, China replicated the Act 

domestically in the hope of developing an indigenous new technology pipeline 

to invigorate domestic industries in order to maintain economic growth. 

But whilst the volume of patents has increased (c. 100,000 patents issued per 

year), the vast majority of these are never commercialised. Tekcapital’s 

management estimates that around 80,000 of these patents go unlicensed and 

20,000 of these patents go unlicensed due to market inefficiency. 

More cost-effective 

offering 

Low percentage of 

patents are 

commercialised 
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Much of the research associated with these unlicensed patents is at an early 

stage and hence not suitable for commercial adoption. Research professionals 

tend to be weaker on development, while businesses are slow to produce 

disruptive research. The two sides need to come together to create marketable 

innovation as they are currently failing to address each other’s needs. 

Most technology transfer is effected by the push model whereby universities and 

research organisations are the suppliers of new technologies irrespective of 

demand from corporates as the buyers.  

From a market supply perspective, the market for IP acquisitions is estimated to 

be worth c. £4.5bn per annum, based on an average patent purchase price of 

£223,500 and 20,000 acquisitions completed in 2012. From a demand 

perspective, the market for corporate innovation services is worth c. £2.25bn and 

projected to double to £4.6bn in 2015 (Source: OIA 2013 Survey).  

According to the Association of University Technology Managers’ (AUTM) 

Licensing Activity Survey for 2012 of North American universities, hospitals and 

research institutions, licensing and start up activity remained strong. The number 

of start-ups increased 5% amongst its members and the numbers of licences and 

options executed increased by 5% and 8% respectively over 2011. 42% of AUTM 

members’ institutions reported that 3,014 of their licences resulted in product sales 

during the year and members reported receiving $657.7 million in royalties over 

the year.   

Tekcapital’s model of identifying IP that is available for purchase but filtered 

through the scientific advisory board should ensure that it is promoting suitable IP 

for transfer. It is also agnostic as to the source of the IP with connections with all 

the major global research institutions. Finally, the market pull model should ensure 

that the acquiring business has the necessary resources to commercialise the IP. 

  

Licensing and start-

up activity remained 

strong 
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HISTORY 

Tekcapital Europe Limited was incorporated in Oxford in June 2012 and was 

funded by the founders up until the IPO. The management team has more than 

25 years of technology transfer experience (over 400 deals), coupled with a 

knowledgeable science advisory council and a highly experienced board of 

directors. The company was formed by Dr Gross and a number of his fellow 

graduates from Oxford’s Said Business School to develop a systematic and 

scalable approach to help companies profit from university IP. 

Tekcapital plc was incorporated in February 2014 to act as a holding company 

for the Group for the purpose of the Admission. The Group has two subsidiaries: 

Tekcapital Europe Limited, the UK-based trading company, and Tekcapital LLC, 

the US-based Delaware-registered entity that will be used to transact with its US 

clients and associates. 

Following incorporation in February 2014, Tekcapital plc has no trading record 

and its subsidiary Tekcapital Europe Limited has only a limited record.  

Tekcapital’s business model has been informed by the work done by Clifford 

Gross when he was founder/CEO of UTEK Corp. He concluded that whilst 

technology companies needed new discoveries to invigorate product pipelines, 

the cost of basic research programmes is considerable and its value is hard to 

assess. Technology development cycles are also long and often fraught with 

setbacks and disappointments. This represents a challenge for public companies 

as much of their value is based on the strength of their technology franchise. At 

the same time, the majority of innovations developed at universities and federal 

labs never reach the marketplace.  

UTEK, subsequently renamed Innovaro, developed a U2B (university to business) 

technology transfer model whereby publicly traded companies acquired the 

special-purpose portfolio company created to negotiate the licence from the 

laboratory and facilitate the transfer. A stock sale agreement would then be 

negotiated between the portfolio company and the public technology 

company and a stock-for-stock exchange effected. The transaction would be 

recorded as an acquisition and hence appear on the balance sheet, compared 

with internal R&D expenditure which would be expensed or part capitalised.  

UTEK was a combination of a technology transfer company at the front end and 

an early stage venture company at the back end as UTEK took its payment in the 

form of equity in the investee company. Whilst the market for microcaps was 

buoyant and funding was readily available, the value of the portfolio increased 

but with the deterioration in the microcap market, it became very difficult to 

secure funding for investee companies and UTEK exited the tech transfer business 

in 2007.  

The Tekcapital business model has been informed by the UTEK experience: 

 There is a demand from corporates for academic tech transfer 

 Tech transfer needs to be market driven not technology driven 

 Client diversification is important (in terms of size, industry, public and 

private and geography) 
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 Business model cannot rely entirely on access to capital markets for 

funding/exits 

FUNDING HISTORY & CAPITAL STRUCTURE 

Tekcapital was funded by the management team up until the IPO. The current 

major shareholders are set out in the table below. 

TABLE 6: CAPITAL STRUCTURE 

Company Shareholding 

Dr. Clifford M. Gross 38.5% 

Max Inglis 6.8% 

Prium Inc. 6.7% 

Gulf Star Nominees 2.2% 

Selwyn LLoyd 2.2% 

SOURCE: Company 

Tekcapital raised £2m (gross) through April’s placing and associated IPO. The 

funds will be used to expand the Sales and Marketing function and build 

operations and support working capital. 

TABLE 7: USE OF PROCEEDS 

Use of proceeds £000s 

Expansion of sales & marketing 950 

Technology algorithms & indexing 50 

Recruitment of additional support staff 250 

General working capital purposes 250 

IPO costs 500 

Total 2,000 

SOURCE: Company 

Since coming to market in April, Tekcapital has expanded its team with the 

appointment of a Managing Director of Technology Transfer (Physical Sciences 

and Low Carbon Technologies), a Director of Client Services (California) and 

Senior Vice President of Business Development. It has opened offices in Miami (to 

coordinate its US operations) and Singapore (to support client acquisition and 

marketing activities in the Far East). Finally, Tekcapital has recruited an additional 

six experts to its scientific advisory board covering electrochemistry, new 

materials, batteries and other clean and low carbon technologies; and 

molecular sciences and nano-technology. 
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RISKS 

Revenue lumpiness 

Tekcapital will derive revenue from two sources – a monthly retainer fee and a 

success fee on the acquisition of Intellectual Property sourced, introduced and 

transacted by Tekcapital. This latter revenue stream will be much less predictable 

and more irregular and hence there is likely to be some lumpiness to Tekcapital’s 

revenues. 

Suitable intellectual capital 

There is no guarantee that the intellectual property sourced and presented by 

Tekcapital to its clients will be suitable for acquisition or viable for 

commercialisation or available on terms that are acceptable.  

Market education 

Tekcapital has developed a new business model to improve the transfer of 

technology from academia to the commercial sector. Whilst we can see a 

number of advantages over current technology transfer models, the Tekcapital 

model is immature and hence there is a requirement for market education. This 

may impact the ramp up in revenue.  

Competition 

Although Tekcapital’s approach to the market is unique, there are numerous 

companies offering different types of innovation services. For example, 

NineSigma acts as an intermediary to help clients identify and connect with 

solutions. This is achieved through open or anonymous challenges rather than 

identifying pre-existing IP that is available for purchase.  

The GE 3D Printing Product Quest challenges fabricators to demonstrate their 

abilities to produce complex parts with high precision, using refractory metals and 

3D printing. In Phase One, respondents identified themselves as having the 

appropriate experience, expertise and resources to fabricate a test coupon. GE 

selected the 10 most promising respondents to advance to Phase Two where 

participants have 90 days to deliver their best test coupons. GE will evaluate and 

select a maximum of three winners. 

IXC UK acts as a commercially neutral, trusted intermediary service, helping to 

connect innovators with potential customers whilst protecting the IP. Innoget 

hosts an open innovation marketplace where companies and individuals can 

post innovation requirements and offerings. And yet2 acts as an intermediary 

between solution providers and potential customers/licensees/partners but will 

also potentially provide funding. Finally, EdisonNation acts as a hub for inventors 

and provides access to larger organisations. 
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EXECUTIVE TEAM & BOARD 

Clifford M. Gross, Executive Chairman 

Cliff is a successful executive with 25 years of leadership experience in academia 

and commercial enterprises with a focus on the development and 

commercialization of intellectual property. He is the author/co-author of four 

business books (three focused on technology transfer) and an inventor/co-

inventor with 19 issued patents from his earlier research. 

Cliff founded two companies that were subsequently listed (Biomechanics Corp 

and UTEK) where he served as CEO and Chairman. Cliff also served as CEO of 

Innovacorp, an early stage venture capital fund in Nova Scotia, Canada. He has 

completed more than 100 technology transfers from university and federal 

laboratories to a wide range of companies, is a Fellow of the National Academy 

of Inventors and serves on the board of directors of the Technology Transfer 

Society and the State University of New York at Empire State College. Cliff 

received his Ph.D. from N.Y.U. and an M.B.A. from the University of Oxford. He is a 

former professor at NYU, NYIT and USF. 

Malcolm Groat, Finance Director 

Malcolm was previously Executive Chairman of Med Mining and Minerals, a co-

investor in early stage mining exploration projects and consultancy business. Prior 

to that, he was Finance Director of London Mining Plc and Platinum Mining 

Corporation of India Plc and Group FD and COO of EC Harris LLP. He is currently a 

Non-Executive Director of Baronsmead VCT 4 Plc and London Mining Plc. He 

qualified as a Chartered Accountant with PwC, London.  

Richard R. Matner, PhD, Managing Director Technology Transfer 

Richard has more than 20 years of marketing and business development 

experience within the Healthcare division of 3M Corporation and was a key driver 

for new businesses in the life sciences space and held scientific, business and 

market development titles with various 3M business units. Richard was Director of 

Technology Transfer and Commercial Development at Roswell Park Cancer 

Institute for seven years, a comprehensive cancer centre in Buffalo, NY, where he 

was responsible for a number of technology licensing agreements and the 

creation of 12 spinout companies.  

Selwyn Lloyd, Chief Information Officer 

Selwyn has more than 20 years’ entrepreneurial/technology experience in 

software apps, data, telecoms, publishing and branded goods industries. He has 

been founder or co-founder of numerous technology companies and led 

software technology teams for the past 13 years. Selwyn developed the 

Innovation Discovery Network which effectively links together the IP output of 

3,300 research universities for the first time. 

Max Inglis, General Counsel 

Max was previously at Linklaters and Clifford Chance where he worked on a 

variety of transactions for private equity firms, finance institutions and FTSE 100 

companies. Max has obtained an M.B.A. from the University of Oxford with 

distinction, and Bachelor of Science from The University of Southampton, along 

with a Diplôme from the Université Grenoble and a Postgraduate Diploma in Law 

from London College of Law. 
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Jeffrey Lewis, J.D., Non-Executive Director 

Jeffrey Lewis, a Chemical Engineer and President Elect of the American 

Intellectual Property Law Association (AIPLA), is a member of the firm and a 

Registered Patent Attorney concentrating his practice in patent litigation and 

patent-related matters and has represented both patent holders and accused 

infringers in all aspects of patent litigation across multiple sectors. 

Carl Nisser, J.D., Non-Executive Director 

Carl Nisser is currently a consultant with Miller Rosenfalck LLP. He has more than 40 

years of experience of international law and business, having lived and worked in 

Europe, Asia and the U.S. Carl has been an Appellate Court Judge, in-house 

corporate counsel, senior corporate executive, entrepreneur having founded 

several companies, visiting professor, author and/or editor of several books and 

many articles.  

Bill Payne, Non-Executive Director 

Bill has more than 25 years’ executive and management experience. Since 1997, 

he has served as an executive with IBM most recently as Vice President of Business 

Transformation Outsourcing where he spearheaded the development and 

delivery of global process services. Bill is a Venture Capital partner at Octopus 

Investments and an Honorary Professor at Lancaster University and University of 

Surrey as well as sitting on IBM’s academic liaison board in the UK. 

Professor Baroness Susan Greenfield, Non-Executive Director 

Susan is a neuroscientist, writer and broadcaster. She has been awarded 30 

honorary degrees from British and overseas universities as the Honorary Fellowship 

of several institutions. From 2005-2012, she was Chancellor of Herriot Watt 

University and is currently a Senior Research Fellow at Lincoln College, Oxford and 

heads a multi-disciplinary research group exploring novel brain mechanisms 

linked to neurodegenerative diseases. 
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FINANCIALS 

As the company was only incorporated in February the holding company has no 

trading history. The trading subsidiary, Tekcapital Europe Limited, also has only a 

limited trading history and has had revenue of c. £22k and an operating loss of 

£32k in the 17 month period to November 30th, 2013. 

Revenue model 

Tekcapital derives its revenues from two sources: monthly subscriptions and 

success fees. For the purpose of our forecasts we have assumed a monthly 

subscription fee of £3k per area of scientific interest. We believe this is a 

conservative assumption as we would expect a higher monthly fee on larger 

projects. It is also probable that a large company could be running multiple 

subscriptions concurrently covering different technology areas.  

On top of this, there is the success fee on completion of the acquisition and 

transfer of IP. In certain instances, Tekcapital will seek to commute some of this 

fee into equity. For the purpose of the forecasts, we have assumed all success 

fees are paid in cash (£60k per instance) and the equity could represent 

considerable upside. Management estimates a six month lag between first 

subscription and first transaction.  

The rate of revenue and profit growth is dependent on the rate of subscriber sign 

up, the level of attrition and the conversion rate between subscribers and 

technology transfers. We have prepared three scenarios (low, mid and upper) 

with higher and lower rates of client acquisition and technology transfer. We 

have assumed slower and faster ramp in costs in the low and upper cases, 

respectively. 

CHART 3: AVERAGE NUMBER OF CLIENTS/REVENUE 

  
SOURCE: Northland Capital Partners Limited estimates 
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TABLE 8: GROWTH ASSUMPTION – MID CASE  

Year end November FY14E FY15E FY16E FY17E FY18E 

Opening client number 2 18 45 84 134 

Client acquisition 18 32 48 65 70 

Client attrition @ 10% -2 -5 -9 -15 -20 

Closing client number 18 45 84 134 183 

Average number of clients 10 32 64 109 159 

Technology transfers 75% of average 5 24 48 82 119 

Revenue (£000s) 660 2,552 5,212 8,810 12,850 

EBIT (£000s) -825  57  1,565  3,640  5,819 

SOURCE: Northland Capital Partners Limited estimates 

TABLE 9: GROWTH ASSUMPTION – LOW CASE  

Year end November FY14E FY15E FY16E FY17E FY18E 

Opening client number 2 14 36 67 107 

Client acquisition – 10% below Mid 

case 

14 29 43 59 63 

Client attrition @ 15% -2 -6 -12 -19 -25 

Closing client number 14 36 67 107 144 

Average number of clients 8 25 52 87 126 

Technology transfers 60% of average 4 15 31 52 75 

Revenue (£000s) 515 1,787 3,722 6,276 9,052 

EBIT (£000s) -944  -337  970  2,612  4,432 

SOURCE: Northland Capital Partners Limited estimates 

TABLE 10: GROWTH ASSUMPTION – UPPER CASE  

Year end November FY14E FY15E FY16E FY17E FY18E 

Opening client number 2 24 56 102 163 

Client acquisition – 10% above Mid 

case 

24 37 55 75 81 

Client attrition @ 8% -2 -5 -9 -14 -19 

Closing client number 24 56 102 163 224 

Average number of clients 13 40 79 132 193 

Technology transfers 80% of average 6 32 63 106 155 

Revenue (£000s) 855 3,351 6,638 11,128 16,237 

EBIT (£000s) -665  578  2,631  5,453  8,671 

SOURCE: Northland Capital Partners Limited estimates 

CHART 4: EBIT PROGRESSION UNDER THREE SCENARIOS 

 

SOURCE: Northland Capital Partners Limited estimates 
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VALUATION 

The IP sector and its various players are eliciting considerable amounts of interest 

as the global economy makes a gradual recovery. This reflects a number of 

factors: 

 Accelerated pace of innovation and the use of external IP to fulfil this 

need 

 Interest in earlier stage companies with innovative IP, including spin-outs 

from universities and other research institutions 

 The rise in patent litigation and the need for corporates to protect 

themselves by securing their IP 

As previously explained, the concern about patents and litigation has driven 

numerous IP-oriented acquisitions: e.g. the Apple/Blackberry/Microsoft purchase 

of 6,000 Nortel patents; Google’s acquisition of Motorola Mobility and 

Qualcomm’s acquisition of patents from HP. Although this is not a key part of its 

business model, Tekcapital will potentially receive equity stakes as payment for 

transaction services. This represents upside to our current valuation and forecasts. 

The increased patent activity has created a buoyant market for patent search 

firms, such as Thomson Reuters (Derwent and Questel Orbit) and LexisNexis (part 

of Reed Elsevier), patent translation services (including RWS – RWS.L) and patent 

lawyers (Murgitroyd – MUR.L). These companies are not direct competitors but 

they offer a closer parallel in business model to Tekcapital. 

CHART 5: SHARE PRICE PERFORMANCES OF PATENT SERVICE 

COMPANIES AGAINST AIM ALL-SHARE INDEX 

 

SOURCE: Northland Capital Partners Limited, Fidessa 
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and transfer to manufacture. Sagentia also offers services for the development 

and exploitation of intellectual property. 

TABLE 11: PATENT SERVICES AND TECHNOLOGY CONSULTANCY 

COMPANY RATINGS  

Company Ticker Price (p) PER CY PER FY 

Murgitroyd MUR.L 645 16.6 15.7 

RWS RWS.L 855 21.4 20.0 

Sagentia SAG.L 141 15.7 15.1 

Average   17.9 16.9 

SOURCE: Northland Capital Partners Limited, Fidessa 

Finally, stronger equity markets and a recovery in the IPO market has enabled a 

number of earlier stage companies, including university spin-outs, to achieve 

listings. Recent IPOs include Circassia (Imperial College London and Imperial 

Innovations) and Xeros (University of Leeds and IP Group). 

TABLE 12: RECENT SPIN-OUT IPOS 

Company Ticker Market cap University 

Arria NLG NLG.L £58.5m University of Aberdeen 

Kromek KMK.L £46.7m Durham University 

Aerie Pharmaceutical AERI:NASDAQ $485.2m Duke University 

Actual Experience ACT.L £57.0m Queen Mary’s University of London 

Retroscreen RETRO.L £161.4m Queen Mary’s University of London 

Applied Graphene Materials AGM.L £70.8m Durham University 

Ilika IKA.L £40.0m Southampton University 

Circassia CIR.L £568m Imperial College London 

Xeros XSG.L £57.9m University of Leeds 

SOURCE: Northland Capital Partners Limited  

 

There has also been increased interest in companies engaged in the 

commercialisation of IP generated from partner universities through the formation 

of, and investment in, spin-out companies, such as IP Group (IPO.L), Imperial 

Innovations (IVO.L) and NetScientific (NSCI.L). Most recently, IP Group made a 

recommended cash offer for the outstanding 79.9% of Fusion IP (FIP.L) for 

80.2p/share, representing an approximate premium of 27.4% to the pre-existing 

price. Key drivers for the proposed acquisition included access to a larger and 

more diversified portfolio of assets and greater exposure to spin-out companies 

from Fusion IP’s four partner universities.  
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CHART 6: SHARE PRICE PERFORMANCES IP COMPANIES AGAINST 

AIM ALL-SHARE INDEX 

 

SOURCE: Northland Capital Partners Limited, Fidessa  
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SUMMARY FORECASTS 

Year-end Nov 2014E 2015E 2016E 2017E 2018E 

Profit & Loss (£m)           

Revenue 660  2,552  5,212  8,810  12,850  

Gross profit 660  2,552  5,212  8,810  12,850  

Gross margin (%) 100.0% 100.0% 100.0% 100.0% 100.0% 

Operating costs (1,365) (1,927) (2,489) (3,212) (4,175) 

Northland operating profit (loss) (825) 57  1,565  3,640  5,819  

Exceptional costs/gains -  -  -  -  -  

Reported operating profit (loss) (825) 57  1,565  3,640  5,819  

Depreciation & Amortisation 10  12  14  16  18  

Northland EBITDA (815) 69  1,579  3,656  5,837  

Adj. EBITDA margin (%) NEG 2.7% 30.3% 41.5% 45.4% 

Net finance income -  10  20  20  30  

Northland PBT (825) 67  1,585  3,660  5,849  

Reported PBT (825) 67  1,585  3,660  5,849  

Taxation -  -  (238) (769) (1,287) 

Northland PAT (825) 67  1,347  2,892  4,562  

 (825) 67  1,347  2,892  4,562  

Earnings per share 
     

Average shares in issue 
22,504.0  22,504.0  22,504.0  22,504.0  22,504.0  

Northland EPS (p) 
(3.67) 0.30  5.99  12.85  20.27  

Reported EPS (p) 
(3.67) 0.30  5.99  12.85  20.27  

SOURCE: Northland Capital Partners Limited estimates 
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Year-end Nov 2014E 2015E 2016E 2017E 2018E 

Cashflow (£m)           

Profit before tax (825) 67  1,585  3,660  5,849  

Amortisation charge -  -  -  -  -  

Depreciation charge 10  12  14  16  18  

Exceptional loss/(gain) -  -  -  -  -  

Operating cash flow pre working capital (815) 69  1,579  3,656  5,837  

       

(Increase)/Decrease in debtors/receivables -  -  -  -  -  

Increase/(Decrease) in creditors/payables (127) (349) (453) (641) (719) 

Movements in working capital 122  151  126  167  204  

  (5) (198) (326) (474) (515) 

Cash generated by operations      

Corporation tax received/(paid) (820) (128) 1,252  3,183  5,321  

Net cash generated from operations -  -  (238) (769) (1,287) 

  (820) (128) 1,015  2,414  4,035  

Investing activities      

Purchase of intangible fixed assets      

Purchase of PPE -  -  -  -  -  

Net cash used in investing (50) (80) (100) (120) (150) 

  (50) (80) (100) (120) (150) 

Financing activities      

Net cash from financing      

  1,500  10  20  20  30  

Net increase in cash and cash equiv cont. ops      

Cash at beginning of year 630  (198) 935  2,314  3,915  

Cash at year end -  630  432  1,367  3,681  

Net cash/(debt) 630  432  1,367  3,681  7,596  

SOURCE: Northland Capital Partners Limited estimates   
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1. Northland Capital Partners Limited (“Northland”) acts as Nominated Advisor and/or broker to the company. 

2. Northland and/or its affiliates companies do beneficially own 1% or more of any class of the issuer’s equity securities, as of 

the end of the month immediately preceding the date of issuance of the research report or the end of the second most 

recent month if the issue date is less than 10 calendar days after the end of the most recent month.  

3. The authoring analyst or any associate of the authoring analyst does maintain a long or short position in any of the issuer’s 

securities directly or through derivatives, including options or futures positions. 

4. Northland, its affiliated companies, partners, officers, directors or any authoring analyst of Northland has provided services 

to the issuer for remuneration during the preceding 12 months other than investment advisory or trading services. 

5. Northland or any of its affiliated companies has performed investment banking services for the issuer during the 12 months 

preceding the date of issuance of the report.   

6. A partner, director, officer, employee or agent of Northland or any of its affiliated companies is an officer, director, 

employee or advisor of the issuer.  Disclosures are applicable for all companies. 

7. The authoring analyst, or any associate of the authoring analyst, has viewed the material operations of the issuer.   
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